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SMALL CAP GROWTH

Strategy Objective:

Seeks to provide above average, long-term
growth by investing in high-quality growth
stocks of U.S. companies that exhibit a history
of strong balance sheets, cash flow, and
financial returns

Strategy Snapshot:

Product Inception 06/30/2021

Category Small-Cap Growth

Key Highlights

GROWTH
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e Small-cap companies tend to offer
higher growth potential than large-
cap companies as they may be
bringing new products, technology,
or services to the marketplace

e The Strategy focuses on companies
with sustainable revenue growth,
good business models, and strong
balance sheets

e Portfolio management looks for
visible, sustainable growth over a 3-5
year or longer time horizon
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SMA Strategy Profile

The Small Cap Growth Strategy'’s principal investment strategy is to invest

in a portfolio of small-cap growth securities, subject to the limitations of

the Strategy’s values-based screening policies. The Strategy employs a

combination of top-down and bottom-up investment approaches. The

top-down approach focuses on the overall economy and the macro factors

driving the market. The bottom-up approach focuses on the analysis of

individual stocks to confirm they are the right fit for the portfolio based on

established criteria. The portfolio management team focuses on securities that

they consider to have the potential for earnings or revenue growth. Security

selection is centered around three pillars - fundamental, valuation, and

timeliness analysis. In making investment decisions, a company'’s values-based

characteristics are also considered.

VALUES-BASED INVESTING
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* Inimplementing its investment

strategy, the Strategy applies a

set of values-based screens to use
its best efforts to avoid owning
securities choosing to profit from
businesses that may be at odds with
their personal convictions

e  Exclusionary screening allows us

to redefine the investable universe
by avoiding companies that are
not consistent with widely-held
traditional values

e The screening process utilizes

third-party research coupled with
proprietary research and analysis

DISCIPLINED INVESTMENT

PROCESS
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The quantitative process utilizes
a multi-factor model to rank the
investable universe based on
multiple characteristics such as
margins, debt level, and revenue
growth

Top ranked companies are then
further analyzed with a focus on
sustainable revenue growth, strong
business models, and solid balance
sheets

Risk management is provided

by the application of established
parameters around sectors,
industries, capitalization, and style
versus the benchmark



SMALL CAP GROWTH SMA Strategy Profile

Investment Process

Beginning *  The investible universe begins with small-cap companies with a market cap between $300 million
Universe and $29 billion that are currently included in or potential candidates for inclusion in a widely
recognized small-cap equity index

Values-Based e Next, the values-based screens are applied to the beginning universe to exclude companies not
Screening consistent with widely-held traditional values with a focus on the following sectors:

o Gambling
o Alcohol
o Tobacco
o Life Ethics
o  Adult Entertainment
o Cannabis

Quantitative e Quantitative elements are analyzed using a proprietary multi-factor model

Analysis e Potential candidates are then ranked based on characteristics such as margins, debt levels, and

revenue growth

Fundamental e Companies that ranked in the top based on the quantitative analysis are then further analyzed
Analysis with a focus on finding the best combinations of:
o Sustainable Revenue Growth
o  Strong Business Models
o Solid Balance Sheets
e Companies with sustainable, secular growth themes are preferred over companies with revenue
growth tied to the economic cycle

Portfolio *  Appropriate holdings meet our criteria in regards to fundamentals, valuation, and timeliness
Construction e 80-100 holdings
e  Established parameters versus benchmark include:
o Sectors
o Industries
o Capitalization
o Style
o Position Size

Crossmark Global Investments, Inc. (Crossmark) is an investment adviser registered with the Securities and Exchange Commission that provides discretionary investment
management services to mutual funds, institutions, and individual clients. Investment advice can be provided only after the delivery of Crossmark’s firm Brochure and Brochure
Supplement Form ADV (Parts 2A and 2B) and Form CRS, and once a properly executed investment advisory agreement has been entered into by the client.

All Investments are subject to risks, including the possible loss of principal. Past performance does not guarantee future results. The Small Cap Growth Strategy may
not achieve its objective if the managers’ expectations regarding particular securities or markets are not met. Equity investments generally involve two principal risks—market
risk and selection risk. The value of equity securities will rise and fall in response to general market and/or economic conditions (equity market risk). The value of any individual
equity security will rise and fall in response to the market’s perception of the issuer’s revenues, earnings, balance sheet, credit worthiness, business plan, and overall perception
of the viability of the issuer’s business (selection risk).

Small-cap investments may be subject to smaller companies risk. Stocks of smaller, less seasoned companies are generally subject to greater price fluctuations, less liquidity,
higher transaction costs, and higher investment risk than those of larger, more seasoned issuers. Smaller companies may have limited product lines, markets, or financial resources,
and they may be dependent on a limited management group or lack substantial capital reserves or an established performance record. There is generally less publicly available
information about such companies than for larger, more established companies.

Values-based Screening Policies Risk — The strategy’s values-based screening policies exclude certain securities issuers from the universe of otherwise available investments. As a
result, the strategy may not achieve the same level of performance as it otherwise would have in the absence of the screening process. If the strategy has invested in a company
that is later discovered to be in violation of one or more screening criteria and liquidation of an investment in that company is required, selling the securities at issue could result
in a loss to the strategy. Further, the strategy’s values-based screening policies may prevent the strategy from participating in an otherwise suitable investment opportunity.

Crossmark Global Investments, Inc. Not FDIC Insured - No Bank Guarantee - May Lose Value
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